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Will it be as rigorous in its negotiations against its own audit client as opposed to another 
purchaser? 

Will it tell company A that it is not in a position to have adversarial negotiations against company B 
because it is the auditor? 

So far the report has only looked at NAS in terms of restricting percentage of income. It might also 
consider the appropriateness of an audit firm engaging in adversarial negotiations with companies 
which might include its own audit clients, or offering contingent type services to its own audit 
clients, which might encourage the auditor to recommend transactions as they will clearly lead to 
substantial fees. 

Yours faithfully 

Lord Leigh of Hurley 

Senior Partner 




