Call for evidence questions
Please base your response on answers to any of the questions set out below that you feel able to answer or contribute to.
1. What are the advantages and disadvantages of the EU’s competence over trade and investment, particularly in relation to international trade and investment negotiations?
When answering this question you may wish to consider:
o the impact of acting as part of a bloc on the UK’s global influence;
o the EU’s capacity to deliver trade and investment policy effectively (e.g. its effectiveness in trade negotiations, including whether this varies across different regions);
o the resource implications of having competence at the EU level;
o the extent to which EU trade and investment policy offers benefits to the UK that go beyond those offered by WTO membership;
o the EU’s priorities for trade and investment negotiations, for example in terms of negotiating partners and offensive and defensive interests (e.g. in market access),
and the extent to which these align with UK priorities;
o the extent to which the UK’s approach to trade policy is amplified or reduced by working through the EU (e.g. whether the UK, as a free trade advocate, succeeds in making EU trade and investment policy less protectionist);
o the extent to which EU trade policy has a trade facilitating or trade diverting effect for the UK.

2. What are the advantages and disadvantages of having trade and investment  promotion largely at the national level? How well has this delivered on UK objectives?

3. What are the advantages and disadvantages of the current division of competence over export and import controls and export credits?
Meat import quotas are handled by DG Agri who’s primary aim is to protect the EU farmer. Handling of agricultural importations by DG Trade might provide a more balanced approach.
Similarly some in Defra (Owen Patersons import substitution drive and previous ministers insistence on public sector procurement focused on British rather than other is not an efficient use of public budget.

4. What are the likely advantages and disadvantages of moving from national to EU
competence in relation to investment protection?

5. How well are UK objectives met and interests taken into account through a) EU trade defence investigations, and b) the EU representing the UK in trade defence cases against the EU and more generally in trade disputes with other WTO members?

6. What future challenges/opportunities might we face on trade and investment policy and what impact might these have on the UK national interest?
When answering this question you may wish to consider the impact of:
o the institutional changes introduced by the Treaty of Lisbon (e.g. the increased role for the European Parliament and the creation of the European External Action Service) on EU trade and investment policy;
o any further internal developments in the EU (e.g. potential further integration of the Eurozone) on trade and investment policy;
o the increasing ambition of EU trade policies, and the implications that this might have for the UK’s offensive and defensive interests;
o any further developments in EU law, including for example any effect of the EU’s exercise of internal competence on its external competence and vice-versa.

7. Are there any general points you wish to make which are not captured above? We
would welcome any specific examples and quantitative evidence where possible.



1) Responsibility for trade/co-ordination
· At both a UK and particularly at an EU level, there is a lack of clarity about where responsibility lies for trade and a lack of coordination (at least with regard to agri/food products). In the UK there is a disconnect between Defra, BIS and UKTI. UKTI does not cooperate with other government departments enough to optimise the use of resources and therefore maximise outcomes. 
· In the European Commission responsibility for trade is split across multiple departments (DG Trade, DG Agri DG Taxud, DG Sanco, DG Internal Market) without any tangible mechanisms for coordination. This makes it difficult for industry to get the right person whether for clarification on regulatory issues or to direct opinions or information to where there is a need for industry input. This also means that knowledge is fragmented amongst the various DG’s.

2) Recognition by third countries of EU vs Member States
· Countries such as China and Russia do not really recognise the EU harmonised system of official controls and often prefer to negotiate with individual Member States.
· There is a goal to cooperate with China on food safety at an EU level which is positive. The EU-China partnership could be confirmed at the next EU/China summit in November 2013.

3) Staffing & resources
· There is a lack of continuity in EU administrative staff. Although Defra has limited staff resource there is at least more continuity in higher level staff. However, there are increasingly fewer individuals in the UK civil service with the specialised knowledge required for trade relating to products of animal origin as there is a change towards more circulations and secondments of staff to get general knowledge which can make it difficult to find someone with the relevant expertise to answer trade related queries. 
· UKTI has not really included the agri/food industry in its focus sectors even though the food industry is the biggest manufacturing industry in the UK and there is huge demand to increase exports of meat and other agricultural products. Workshops tailored to the meat industry/food industry could be beneficial for animal products and dairy.
· The UK government talks of its aim to increase agri-export but doesn’t seem to fully grasp that this is restricted by the limited resources allocated to Defra for the negotiation of export health certificates which requires specialised veterinary expertise.

4) Lack of industry consultation and provision of information
· [bookmark: _GoBack]At both a UK and EU level policy decisions are skewed to the interests of farmers. DG Agri leads on agricultural negotiations with a focus on protecting farmers, whereas increasing international trade both import and export could be more for UK/EU as a whole should also be considered. Consultation of industry is much more limited than consultation of farmers as is information provided to industry both by the European Commission and by the UK government. Free Trade Agreement’s should involve much more industry consultation so that EC negotiators better understand industry concerns. Industry covering the whole spectrum including caterers. 

5) Legislation & enforcement
· In the UK there often seems to be gold plating or stricter interpretations of EC legislation than in other Member States which has an effect of diverting trade to other Member States with greater flexibility of interpretation. This also occurs with enforcement where some UK ports apply a more rigid interpretation of legislation meaning many importers opt to use the port of Rotterdam instead, diverting business away from UK ports. i.e. Denmark adopted a more flexible interpretation of legislation relating to when quotas were overfilled 
· Differences in infrastructure between Member States can also have a detrimental effect on UK trade. i.e. differing banking systems/structures mean that the Netherlands will not encounter the same problems as in the UK i.e. borrowing, dissolving companies in the UK is much slower giving The Netherlands a competitive advantage over the UK
