CHANGING THE TERMS OF ACONTRACT
(VARIATION CLAUSES)

If you have a term that gives
you the right to change
elements of a contract, after
it has been agreed with your
customer, this is known as a
variation clause. You might
try to use this type of term

to adapt a long-term contract
if the circumstances around
it change.

Variation clauses are likely to
be unfair if they have the effect
of a ‘blank cheque’, allowing
you to adjust an agreed price
at your discretion, or to change
other important agreed aspects
of the contract

A term that gives you the right to make changes regardless of the consent of your customer
may also be ‘blacklisted’ in some circumstances by legislation. These terms may be challenged
on that basis, without needing to prove that they have failed the “fairness test”.

TIPS FOR WRITING FAIR TERMS

For example, your terms are more likely to be fair if:
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TERMS THAT MAY BE UNFAIR INCLUDE:
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YOUR CONTRACT wilLL
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Introductory guide — click here for an overview of some of the key things you need to know
about unfair terms.

Individual guides — see our other guides on contract terms that may be unfair.



https://www.gov.uk/government/publications/fair-terms-for-your-customers-an-introduction-for-businesses
https://www.gov.uk/government/publications/unfair-terms-explained-for-businesses-individual-guides

